TIKOS price management

The module for the optimal price

Optimise your prices to ensure the profitability of your business. With our price management module, you manage the prices of your
products and adjust them to specific requirements.

Price changes: percentage or absolute

Price changes, whether a price increase or a price reduction, can be 3
carried out either individually or via automatic mass maintenance. Spocific customers |
Customer, list, sales, residual value, and supplier purchase prices Pl

can be changed via price management. Prices can be changed by a
percentage or by an absolute amount. Whether the newly calculated
prices should be rounded or whether they should be saved with a
desired number of decimal places can be set individually. By entering
a validity date, prices can be adjusted retroactively or for a future date.
After activating the price change, the prices are also automatically Customernumber [ Owyseecaines o o
changed in orders that have not yet been calculated, provided they
are within the validity period. In the price history you can see all price
changes at a glance - those of a customer, a supplier as well as an o
article list price.
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Star 0001 Leundry. 1 085¢  087€ 235%
Star 0505 Cook's trousers 1 135¢  138€  222%
Ster 0506 Cook'sjacket 1 108€ 1106 185%
Star 0509 Apron 1 1016 103€  198%
Star 0510 Waistapron 1 063¢  0B4€  159%
Star 511102 Dustmat110/200brown 1 2 Week(s) 11.46€ 1169€ 201%
Star 511203 1 1 Week(s) 767€  782€  196%

Dust mat 1507200 grey

>
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Automatic customer letters with individual texts

The price change can be carried out across several customers or suppliers or articles, also separately for rent, processing, sale and residual
value. Before each final activation of the price change, the prices can be revised at any time. In a control list, old and new prices can

be easily compared to check all changes for plausibility. If customer-specific prices are changed, customers can be informed of the new
prices with an automated letter (in letter form or by email) before the price activation. The corresponding texts can, of course, be designed
according to the customer’s own needs. Optionally, customer information letters can also be printed as invoice attachments.

Advantages

= Individual or automated mass maintenance of changes to all prices

= Simple price increase or decrease, percentage or absolute amount

= Automatic price adjustment of all not yet invoiced orders according to the validity date
= Automatic customer letter with variable text, also as invoice attachment

= Post-processing of flat-rate changed prices possible before activation

= List of changed prices before activation

= Price history
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